[Broadcaster] Refuses to Negotiate Fair Broadcast TV Fees with [cable provider] 
To the Editor:
[Cable provider] has hit an impasse in negotiations with [broadcaster] to carry or “retransmit” its [TV station/call signals] signals in [market/city]. [Broadcaster] is seeking to raise broadcast TV fees by more than [XX] percent over the next three years, an [XX] percent increase over 2014.  
Corporate broadcasters like [broadcaster] are demanding aggressively higher fees for network programming even though their audiences are shrinking – fees rose about 30 times over the last decade while network primetime audiences fell by more than half, according to Nielsen and SNL Kagan. Extracting higher fees helps them make up for lost advertising revenue. 
Unfortunately, this corporate broadcaster is using its leverage to force us to substantially raise our customers’ subscription fees. [Broadcaster]’s negotiating tool is taking programming off the air. We don’t think that’s fair. We’re fighting on behalf of our customers to come to an agreement to restore the programs you love without caving to steep fees that will only benefit national corporations at the expense of consumers in [city/market]. 

[Cable Provider Manager]

[City, State]
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